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In The News

New Offer on Cargo and Auto
Physical Damage Insurance

TIHS (TruckersB2B Insurance and Benafits Solutions) ia
happy 10 announce @ greal new offer on Cargo and Auto
‘Physical Damage ingurance from-Essex Insurance Corm-
pany, Finally, your acceptance is 1o longar based on your
Jloss vacord, bt on your MVR, and you gel a combined
-policy: with @ combingd single deductible: (see article fo
thie righti. For more informiation anwtmls great offar call
TnmwBZB loday at BBO.O37 6334,

New Offers for Your Drivers
Attiacting and retaining quality drivers can he tough, We
warl lo provide you with as miany tools as possible, and
‘we arg pleasad fo announce two new programs for your
drivers; Wirstess Infernet Access and a Diiver's Legal Plan,
To help your drivers stay conngcted, TruckersB28 has
pamtered with SIHCOMM, the largest Trucker Friendly
"WI-Fi ngtivork that offers converient Intemel acoess
through their InTouch subscriptions, Members receive
discatinited 1ates (see articls an page 2).

TruckersB2E has alsa teamed up with Open Road to affer
mnatl&galpmtmﬁmplaniﬂrwurdmm The Open
Road Driver's Plan® halps protect a drivar’s livelineod...
thair COL, As & TruckersB2E Member, your drivers are
eligible for discounted rales (see article on page 3). For
more information, calt us today 4t B88.937.6334,

New! Receive a $10 Rebate on any
Tractor PM from TA Travel Centers
TruckersBZB Members can now receive a $10 rebate on
the purchase of any tractor PM at TA. Simply fax your
invoice to TickersB2 a1 877.902.1498 to raceive your
rebata. Bs sura to-include your Member 10on the invoice.

Reminder - Save on Used Trucks

TnickersB2B Menmibers can riow sam up to $1,000 on
used tricks purchased from any of Arow Truck Sales’
LS. locations {coupion mmlraﬁ) Furtha coupon and a
“list of locations, visit sl Atow, For
more information, call us wda; Bi 888937 6334,

‘ TE'u,cke,rsB'ZB
It Pays to be a Member™

Dnver's Legal Plan
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Trucking Insurance -
The High Cost of Doing Business

BY J.W. TAYLOR, Partner, Brown, Garganese, Weliss & D'Agresta, P.A.

If you drive a commercial truck, you have felt
the sting of increasing insurance costs. Annual
increases of 15%-20% for insurance coverage
are not uncommon. Insurance costs have
increased by 40% for many motor carriers
over the recent years. This burden is
unbearable for many trucking companies,

especially when combined with the cost of

fuel. For small fleets matters get worse.

Ninety-six percent of the estimated 360,000
motor carriers operate 28 or fewer power
units while 82% operate 6 or fewer power
units, These small fleets often do not gener-
ate the premiums that insurance companies
desire in order to offset possible large losses.
The result is that small fleets pay an estimated
20% more in premiums,

Generally, insurance premiums are dictated
by the performance of the insurance compa-

nies investments and the loss experience of

the motor carriers. A poor loss history can
be particularly devastating to small fleets.

Motor vehicle crashes cost society about
$4.900 per second. An estimated 41,000 to
45,000 traffic deaths occur every year. Fewer
than 9% involve commercial vehicles, While
the number of trucking crashes may be
decreasing, damage awards from litigation
are on the rise. In fact, a 2005 study by the
Insurance Research Council found that there
is now a greater propensity to sue when there
is a crash. Increased cost of litigation, claims
losses from 9/11, and the recent devastating
losses associated with the recent hurricanes
will not provide rehief from escalating insur-
ance premiums in the near future.

It is of no great surprise then that Motor
Carrier Industry Experts have pegged the
cosl of insurance as the greatest threat to
productivity for motor carriers. The hours
of service, rule changes, and fuel volatility
round out the top threats. Notwithstanding
the high insurance cost, motor carriers must
insure against losses,

While there are several types of trucking-
related insurance coverages, the most
commeon are:

Auto Liability. Covers losses and injury to
third parties and is required by the Federal
Regulations. The Federal Regulation also
requires the motor carrier to provide cover-
age for the operation of leased power units.
Shippers are increasingly requiring greater
coverage limits in shipper contracts. The
norm has been coverage limits of
$1,000,000. 1t is not unusual for shippers to
now request $2,000,000 or even 55,000,000
in limits. Of course, these contract require-
ments increase the cost of insurance for the
motor carrier.

Physical Damage. Insurance for your truck
and trailer. The insurance premium is based
on a percentage of the value of your equip-
ment. The coverage is not required by law,
but is often required by the lender financing
the equipment and is considered good busi-
ness practice. Motor carriers who fail to
properly insure their equipment can suffer
the insured impact of uninsured costs asso-
ciated with crashes. Such costs include driver
replacement, vehicle replacement, down
time, and lost business.

Continued on Back



Cargg Coverage. Insures damage or loss to
cargo in transit, This coverage is often
riddled with exclusions. An example would
be unattended vehicles and excluded high
dollar commodities, Few motor carriers ac-
tually read the cargo policy and are sorely
disappointed when a claim for a stolen load
is denied because the driver stopped to grab
a bite to cat. An uninsured high dollar claim
can put a small carrier out of business,

Gener; ility. Protects against claims
that do not involve the power unit. For ex-
ample, a slip and fall at the terminal and con-
tractual exposures,

Non-trucking Liability. Covers damage or
loss to third parties when the power unit is
not under dispatch by the motor carrier
(sometimes referred to as bobtail liability).
Many owner-operators are finding that this
coverage is required if the owner-operator
leases to a motor carrier.

Workers Compensation. Covers work re-
lated injuries for employees. The local state
statutes control the coverage limits. In some
states workers compensation coverage for
motor carriers has become so expensive that
many simply cannot afford it. Occupational
accidental insurance is now commonly re-
quired in owner-operator lease situations.

Though motor carriers cite high insurance
costs as a major cost of doing business, few

are able to suggest solutions to the problem.
Some motor carriers are taking proactive
steps in areas they can influence. For ex-
ample, more than 95% of vehicle crashes
result from driver error and may be contrib-
uted to one or more of the following behav-
iors: excessive speed, unsafe lane changes,
failure to signal, tailgating, failure to vield
right of way, disregard of traffic control sig-
nals and impaired driving.

Many motor carriers are reacting by control-
ling losses with quality safety programs. The
result can be a marked reduction in loss
history and insurance costs. Over time the
best way to secure the most coverage for the
best rate is to bring down claims cost. A
clean safety/loss record for a small fleet is
imperative.

Some motor carriers have dramatically in-
creased their deductible or self-insure. Small
fleets are aggressively seeking pooling of loss
risk opportunities in an effort to reduce in-
surance costs. Programs that offer the pool-
ing of the risk to smaller fleets can provide a
reduction in insurance cost, as the losses are
shared across the loss pool.

Future vehicular crash projections do not
paint a rosy picture. Estimates are that by
2023, the total costs for motor vehicle acci-
dents in the U.S. will exceed $450 billion.
Therefore, it is important that motor carri-

v

ers, especially small fleets, find ways to de-
crease insurance costs in order to remain com-
petitive,

New Offering on Cargo & Physical
Damage Insurance

TIBS (TruckersB2B Insurance & Benefits
Solutions) has partnered with Essex Insurance
Company to bring Members a great offering
on Cargo and Auto Physical Damage Insurance.
Coverage is based on MVR, not your loss
record. Now, you can get a combined cargo
and physical damage policy with a combined
single deductible. Protect your livelihood and
get the coverage you need to keep your trucks
on the road! While this program is geared to-
wards fleets with 10 trucks or less, we have
also been able to arrange great programs for
larger fleets. Call TruckersB2B today for more
information at 888.937.6334.
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